
Key 
Questions

You MUST 
Ask Before 
Seeking Funding
Seeking funding of any type for your business requires serious consideration. You 
should not take a casual, “fire first, aim second” approach as your livelihood and 
dreams depend on your success. We have assembled a series of questions that 
will help guide you, on purpose, to the most effective and appropriate funding 
solutions.



WHY do you want the money? This seems obvious, but it really requires some thinking 
through all possible options before deciding to seek financing. Can you boil it down to one 
or two sentences? Some potential reasons:

Specifically, HOW will you use the loan proceeds? This should be clearly articulated…almost 
like a budget to build a home. Take the time to build a simple spreadsheet with rough 
numbers. 

Are there ALTERNATIVES to taking on debt? Name three as a sanity check. Maybe you are 
defaulting to debt and not thinking outside of the box. As an example, perhaps you could 
give someone a small % of equity in return for the funding you need. Or barter services…
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1. You are looking to expand operations…

2. You have an opportunity to acquire a competitor or buyout a partner…

3. You want to purchase or lease a piece of equipment that will improve your 
processes, efficiencies, offerings…

4. You are ready to buy your building and start building equity instead of renting…and 
maybe lease out part of it to aid cashflow…

5. You are growing, or you anticipate growth and that requires lots of cash…



WHAT will your business look like after 
obtaining new financing? This is the KEY 
question. Your vision for the future. If the 
debt doesn’t improve your business in 
some significant and tangible way, then 
no investor will be interested in supplying 
funds, and it’s generally not in your best 
interest to secure it. Here are some 
important considerations:

Are your CURRENT FINANCIALS in order? 
Your previous few years of tax returns and 
your current year to date profit & loss and 
balance sheet…If this is in disarray, you need 
to start here. 

Of course everyone wants the MOST 
FAVORABLE TERMS possible, but what are 
some of the most important components 
of financing to you? There are always 
tradeoffs when it comes to funding. A few 
thoughts:

1. How will the loan affect your 
cashflow?

2. What impact will it have on your 
balance sheet?

3. Will it enable you to grow and 
increase your revenue? 

4. Have you taken the time to draft 
an estimated 1-3 year “look-ahead” 
proforma? 

1. Is low downpayment important? 

2. Is speed to close or funding 
important?

3. Is a long-term fixed rate critical?

4. Do you mind bank covenants?

5. What about recourse vs non-
recourse? Are you willing to 
personally guarantee the loan?

6. Is a pre-payment penalty an issue?

7. Will this be short term or long term 
financing?
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DIY or Not? Do you have enough industry contacts and the time and energy needed to 
manage the funding search yourself? Or would you prefer to work with someone who 
specializes in that arena and who can represent you so you can focus on running and 
growing your business? Generally, it costs you more to do it yourself when you consider the 
time invested, the opportunity cost and in many, if not most cases, not obtaining the best 
options because you don’t know they exist.

And finally, what happens if you DON’T GET the money you need? Or if you get the money, 
but on the wrong terms? What’s the cost to your business? Your dreams? Your family? 
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Most business owners and entrepreneurs seek funding from 2 or 3 sources - at most - which 
can lead to less than optimal outcomes. We have access to many funding facilities including 
private money, insurance company money, hedge funds and venture capital…sources that 
you’ll never find advertising in your local market or in a Google search. Whether you are 
looking to acquire real estate, grow through acquisitions, or just need capital to enhance or 
expand your operations, we can help. 

Schedule a 20 minute, no-obligation discovery call today and together we’ll explore the 
potential of a working relationship. Because every entrepreneur needs a capital partner 
they can trust and rely on.

VPC.Capital


